


‘With the real estate market
showing signs of recovery,
interest rates still hovering at
record lows and tax hikes [oom-
ing in the spring—now could be
the ideal time to get off the side-
lines and jump back in the game
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ome buyers are
starting to edge
back into the
Okanagan market
as they perceive
that the economy
as a whole is beginning to show
signs of revival and the real estate
market in particular may finally
have bottomed out. Although buy-
ers have been in the driver’s seat
for well over a year, with prices
falling and interest rates at record
lows, many have preferred to bide
their time, gambling on the ulti-
mate moment for getting the best
possible deal. This has been espe-
cially true in the Valley, where the
preceding white-hot market drove
prices to unprecedented levels.
Buyers have been waiting to see just
how “affordable” things may get.

One major factor working in
their favour is the frenzy of new
home construction, particularly
condominium and resort proper-
ties, that the region has experi-
enced in the last few years. The
inventory of existing unsold
units and new projects reach-
ing completion is substantial.

This makes a significant
change for buyers who can now
actually tour existing properties
rather than being forced to make a
major decision based on brochures,
virtual presentations or mock-up
show suites. In addition, says Matt
Blaeser, principal at B2 Project
Productions, whose clients include
a number of Okanagan develop-
ments; buyers can move in imme-
diately instead of waiting, often
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years, for projects to be finished.
The glut is forcing some devel-
opers into remarkable concessions
to spur interest. There are cases
where prices have been slashed
far below pre-sale levels and ven-
dors are throwing in expensive
perks. One Mara Lake waterfront
project offered its 14 remaining
units at price reductions up to
$150,000. The units were fully
furnished and a $70,000 boat was
thrown in to sweeten each deal.
For people with a higher risk
tolerance, Blaeser suggests that
buyers have “a small window of
opportunity” with developments
that have gone bankrupt or are in
financial difficulty and are working
through an ownership transition.
Bottom line, an over-sup-
ply in the condo market is forc-
ing developers to get creative and
that spells bargains for buyers.
At the same time, the Valley’s
high-end market is also having
to adjust. Tim Downs, regional
vice president, Okanagan and BC
Interior for Sea to Sky Premier
Properties, says, “Housing sales
activity over $500,000 has dropped
by close to 45 per cent. Waterfront
home sales are down by almost 50
per cent and home sales over $1
million are down by 25 per cent.”
He attributes this situation,
at least in part, to the reliance
of the Okanagan market on buy-
ers from Vancouver and Alberta
who were suddenly unable to
sell properties and businesses in
those cities in order to finance a
permanent move to the Valley.



NK’MIP CELLARS
IS THE FIRST
ABORIGINAL OWNED
AND OPERATED
WINERY IN NORTH
AMERICAAND IS A
KEY COMPONENT
OF THE 0SOYOO0s
INDIAN BAND’S
MULTI-FACETED
NK’MIP RESORT

OSOYOOS

Extending “Canada’s Warmest Welcome,” this desert
gem boasts the warmest lake and about the lowest
rainfall and highest temperatures in the country

No matter what the temperature in the rest of the
Okanagan, it’s going to be hotter in Osoyoos. Known
as the pocket desert, this arid zone is part of the Great
Basin Desert and is also included in the huge Sonoran
Life Zone, which stretches all the way to Mexico. The
hot, dry summers and mild winters make Osoyoos a
warm weather playground to many and a winter nest-
ing spot for snowbirds who don’t want to travel south.
A drive down the main drag of this relaxed com-
munity of 5,044 residents, takes you through the
commercial section of town, with its many restau-
rants, shops and services. Cross over to the east side
of Osoyoos Lake, the warmest fresh water lake in
Canada (averaging 24 C during July and August), and
you're in holidayland. The southern beaches are lined
with campgrounds and hotels where families, some of
them second and third generation, come annually to
spend their summer holidays enjoying sun and sand.
But Osoyoos isn't all about tourists; the hard-work-
ing local residents have close ties with the Osoyoos
Indian Band, one of Canada’s most financially indepen-
dent and business savvy aboriginal communities.
Agriculture is big in this area. The surrounding

NOT TO BE MISSED

The
is a state-of-the-art

interpretive facility located
on the 200-acre Nk’Mip Resort
owned by the Osoyoos Indian
Band. Using building materials
that echo the desert environ-
ment, including rammed earth
walls and a green roof, this
architectural marvel blends
sensitively into a hillside of the
Osoyoos pocket desert, offer-
ing visitors the opportunity
to gain valuable insights on
nature as well as the culture of
the Okanagan First Nations.

Inside you'’ll find historical
displays, a gift shop and two
multimedia theatres. The
Pithouse Theatre replicates a
winter home and the presenta-
tion takes you back to a time
when elders handed down
strong traditions through sto-
rytelling. In the Chaptik Legend
Theatre, a specially produced
film recounts a tale of personal
discovery as seen through the
eyes of a young woman recon-
necting with her roots during a
summer visit to her grandpar-
ent’s home on the reservation.

Self-guided interpretive
trails run through 5o acres of
the highly endangered antelope
brush ecosystem. Of special
interest is the ongoing rattle-
snake research program, learn
about its ways and habitat.

SHOPPING: Many terrific shops
line the Osoyoos downtown core, a
great place to start your shopping
safari is 8501 Main St., a building
that’s been “home” to the city’s
most unusual hardware store since
1942: Osoyoos Home Hardware.
The large, rambling, multi-level
interior holds everything from
paint to gourmet foods. But the
best part is that the moment you
enter the store, youre drawn back
to a time when shopping was a
social event, not just a necessity.

DINING: Osoyoos offers plenty
of choice. The Diamond Steak
and Seafood House on Main
Street is a family affair where Gus
and Maria have been welcoming
guests for over 30 years. They
offer Greek dishes, but steaks are
the specialty and the wine list
runs to more than 250 labels.

For a meal with a view,
check out Passatempo at Spirit
Ridge Vineyard Resort & Spa,
overlooking the vineyards of
Nk’Mip Cellars, the desert and
Osoyoos Lake. This city-chic bistro
serves wine country comfort
food paired with local vintages.

For something a little less
formal, try The Ridge Brew House
and Restaurant (Hwy 3 and 97).
The Santa Fe-style building and in-
house brewery makes the Ridge one
of the most interesting pubs in the
South Okanagan with five different
quality beers, brewed right on site.

And when you've got to beat
the Okanagan heat (or just feel the
urge for something sweet), Osoyoos
Gelato on Main Street offers
some unique flavours like Honey
Lavender and spicy Aztec chocolate.
Visit the Best Restaurants page at www.

okanaganlife.com for more picks.

DO: Take a stroll along the
boardwalk at the Osoyoos Desert
Centre amid arid shrubs and

Again, increased inven-
tory gives buyers the upper hand.
“Those sellers that need to sell will
have to adjust their price expec-
tations and price their homes
competitively,” says Downs.

Bargain hunters are begin-
ning to sense that the time is right.

“The year-over-year sales
activity levels continue to improve

significantly and stats steadily con-

tinue to strengthen,” says Brenda
Moshansky, central zone director
of the Okanagan Mainline Real
Estate Board. She suggests that
while the BC Interior won’'t show as
dramatic a recovery as Vancouver
and Victoria, a more balanced
outlook is expected by year-end.
In addition to the release of
pent-up demand, Moshansky sug-
gests another factor may drive
activity in the short term. “An
upsurge in sales could start this
fall and continue into spring
as buyers avoid heavier taxes
and service costs prior to the
implementation of the HST.
“Overall, it is a good time
to buy,” says Christa Frosch of
Sotheby’s International Realty
Canada. “There continues to be
enough instability in the global
marketplace to negotiate strongly.
However, the real estate mar-
ket is still alive and well and is
gaining momentum, especially
with the recognition that the
Okanagan continues to receive.”
Frosch argues that American
buyers who were waiting on the
sidelines for prices to bottom
out can see that the reductions
that were going to happen have
happened. As well, favourable
exchange rates are spurring inter-
est from international buyers who
are looking for value purchases
for the five- to 10-year period. Even
the highest end properties in the
Okanagan are well priced on an
international level. The Olympics

because of climate, lifestyle and
convenient access, says Downs. “We
will see housing demand increas-
ing over the next 20 years as the
baby boomers continue to move
into their retirement years and

the echo baby boomers come into
their peak financial earning years.”

In addition, factors such as
the expansion of the Kelowna
International Airport, upgrades
to traffic corridors, the develop-
ment of UBC-Okanagan and the
exploding Okanagan wine indus-
try are significant in continuing
to attract interest and invest-
ment from outside the region.

If industry insiders are
right, long-term prospects look
good and current conditions are
favourable for a return to the
market. With many listings to
choose from, buyers can take their
time to find the right property.

Frosch says people will only
make the decision to purchase at
the point that they can perceive
their own value in the property.
With fewer speculators in the mar-
ketplace, there is more emphasis
on personal issues for the buyer.
The lifestyle component, build
quality and longer periods of
ownership all become more sig-
nificant in the decision-making.

The cost of the property has
to be “amortized by the individual
based on their usage and time
commitment, with location and
quality remaining huge factors.”

Prospective buyers should
research and fully understand
the diversity of housing currently
available. It is a good strategy
to get pre-approval for financ-
ing to establish a workable price
range and, says Downs, “Don’t be
afraid to write an offer on the
right home at a price point that
you can comfortably afford.”

With enough uncertainty
and instability in the global mar-

are generating interest and Western
Canada is getting attention as a safe
haven and sound place to invest.
The Okanagan Valley will
remain a highly desirable market

ketplace to continue to cause jit-
ters, Frosch says this is the time to
negotiate strongly. Buyers now have
some excellent opportunities in the
Okanagan real estate market.

grasses. Open April to early October.
For something different check out
the Osoyoos Desert Model Railway,
home to Canada’s largest HO train
layout complete with 7,000 figures.

orchards and vegetable farms provide produce for the many
roadside stands and a growing number of award-winning
vineyards give ample opportunity for local wine tours and
tastings. So come for a visit; the welcome mat is ready and
waiting. Just don’t be surprised if you find it hard to leave.
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